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-they hurry them up to London to their factor ; and
as soon as the goods are gone, immediately follow
them with their bills for their money, without wait-
ing to hear whether the goods are come to a mar-
ket, are sold, or in demand, and whether they are
likely to sell quickly or not. Thus they load the
fattor's warehouse with their goods before they are
wanted, and load the factor with their bills before
it is possible that he can have gotten cash in his
hand to pay them.

This is, first, a direct borrowing money of their
factor; and it is borrowing, as it were, whether the
factor will lend or no, and sometimes whether he
can or no. The factor, if he be a man of money,
and answers their bills, fails not to make them pay
for advancing; or sells the goods to loss to answer
the bills, which is making them pay dear for the
loan ; or refuses their bills, and so balks both their
business and their credit.

But if the factor, willing to oblige his employers,
and knowing he shall otherwise lose their commis-
sion, accepts the bills on the credit of the goods,
and then, not being able to sell the goods in time,
is also made unable to pay the bills when due, this
reflects upon his credit, though the fault is indeed
in the drawer, whose effects are not come in; and
this has ruined many an honest factor.

But the damage lies on the circumstance of ac-
cepting the bill; for the factor lends his employer
the money the hour he accepts the bill; and the
blow to his credit is, for not paying when accepted.
When the bill is accepted, the acceptor is debtor to
the person to whom the bill is payable, or, in his
right, to every endorser ; for a bill of exchange is,
in this case, differing from a bond, viz., that the
right of action is transferrable by endorsement;
and every endorser has a right to sue the acceptor